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Providing the Southeast's Rural Real Estate
Market with the Representation It Deserves

There is always something that sets great companies apart from good 
companies. It’s understanding that what you’re selling - in our case, land 
- is more than just a product. It’s greater than the sum of its parts. It’s an 
experience, a lifestyle, a place for making memories.

In a world where relationships have gone digital, our clients will tell you 
that we are accessible and authentic. We know that the natural world that 
surrounds us is something to be revered and taken care of. If there is one 
achievement we’re most proud of as a company, it’s pairing land with people 
who desire to leave a legacy of good stewardship.

From recreational properties in the foothills of the Appalachians and wild 
quail plantations in Georgia, to agricultural farms, cattle ranches, timberlands, 
waterfowl flyways, and tidewater preserves, the southeast is an exciting and 
diverse landscape to represent. Our ability to create personal relationships 
is at the heart of what drives our success and is what fuels our passion for 
doing what we love - connecting people with these great lands.

THE WINGS GROUP HOLDS LICENSES IN
Alabama

Arkansas

Florida

Georgia

Illinois

Kentucky

Mississippi

North Carolina

South Carolina

Tennessee

Virginia

Scan to learn more 
about The Wings Group
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LONGLEAF
ALBANY, GEORGIA

LISTING AGENT: ELLIOTT DAVENPORT, JR.

THE WINGS GROUP, LLC
1428 WILLIAM ST., SUITE C-2 

CHATTANOOGA, TENNESSEE 37408

M: 423.364.2092

ELLIOTT@WINGSGROUPLLC.COM

$9,750,000  |  1,282± ACRES
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EXECUTIVE SUMMARY 
 
Longleaf is a beautiful and exceptionally improved 1,282± acre recreational property 
in the Albany, Georgia quail belt and features the quintessential wiregrass and longleaf 
pine landscape. Much of Longleaf borders, and was once part of, the 30,000± acre 
Ichauway - long-term chairman of The Coca-Cola Company, Robert Woodruff’s quail 
hunting preserve, and now The Jones Ecological Research Center. 

Magnificent live oaks just inside the entrance command pause as one pulls through the 
gate and drives down the mile-long driveway to the main house. The property features 
a 6,000± square foot classical-style house, a rustically renovated barn serving as a 
three-bedroom/three-bath guest house, modern six-stall stable, state-of-the-art 20-run 
dog kennel, and carriage barn, in addition to farm-operation buildings, all thoughtfully 
designed and immaculately maintained.

http://www.wingsgroupllc.com
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 LOCATION

Longleaf’s gated main entrance is easy to access off SR 200, a recently repaved road that 
runs east, ending in Newton, where you continue up to Albany through beautiful plantation 
country on SR 91. The property is a 30-minute drive to Albany, 50 minutes to Thomasville, 
and three hours south of Atlanta. The Southwest Georgia Regional Airport is just 25 minutes 
from Longleaf and offers several commercial flights each day to and from Atlanta, as well as a 
6,601-foot runway for private aviation.

Longleaf is located in Baker County, Georgia, 30 minutes southwest of 
Albany, eight miles west of Newton, the County Seat. 

For generations, Southwest Georgia, and the Albany area in particular, has 
been labeled the “Quail Hunting Capital of the World.” There are 295,000± 
acres of exceptional quail properties in the greater Albany area. 

http://www.wingsgroupllc.com
mailto:elliott%40wingsgroupllc.com?subject=
https://id.land/ranching/maps/3aed0fa6a0fed6c5446350d094b21c9c/share
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RECREATIONAL USES
One look at the notes in the guest book or the framed notes from family—and even a former 
president—and it’s easy to quickly recognize the entertainment value and year-round “fun 
factor” at Longleaf.

The primary recreational focus on a majority of the property has been quail hunting. With about 
400 acres of textbook-quality longleaf pine–wiregrass ecosystem, the acreage supports three 
beautiful quail courses enjoyed by hunters on jeep or mule-drawn wagon.

http://www.wingsgroupllc.com
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There are over thirty brood fields 
and food plots, and feed trails 
supplementing those, providing the 
right mix of habitat for quail and 
other wildlife to thrive. A nice 15± 
acre dove field has hosted great 
shoots. Guests especially love time 
together shooting clays from the 
wobble house or on the five-station 
sporting clays course that wanders 
through a stretch of woods.

http://www.wingsgroupllc.com
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When you tire of the trigger, take up a rod and reel on the two-acre bass pond. The pond is 
stocked in the winter with fun and easy-to-catch trout. With depths at 15-feet, cooler water 
temperatures allow for stocking trout seasonally. 

Longleaf’s trophy deer program, with just a handful of deer harvested each year, has resulted in 
a nice herd with bucks harvested measuring in the 150s and 160s.

http://www.wingsgroupllc.com
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It goes without mention, a horse enthusiast at Longleaf has one of the prettiest stables in 
Southwest Georgia and a beautiful setting for trail-riding.  The property is offered with two fine 
Tennessee Walker riding horses and a matched pair of Mules that pull the custom-built hunting 
wagon that was hand-made from longleaf pine harvested on the plantation.

http://www.wingsgroupllc.com
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In the early 1920s, Robert Woodruff was a member of the group that acquired Norias, a 
quail hunting preserve on the Georgia-Florida line. These men, along with others in the 
region, had commissioned Herbert Stoddard’s study on bobwhite quail, which included 
recommended management practices for enhancing quail populations. In 1923, Woodruff 
became president of The Coca-Cola Company at the young age of 33, maintaining control of 
the company for the rest of his life. It was around 1925 when Woodruff sold his interest in 
Norias and began purchasing forest and farmland along the Flint River, eventually amassing 
nearly 36,000 acres which he called Ichauway. 

When Mr. Robert Woodruff passed in 1985, he left land to three impactful Ichauway 
managers, including former manager Bill Etchells to whom he left approximately 500 acres. 
When Etchells passed, his children inherited the land and sold it in 1999 to the current 
owners, a retired couple who spend much of the year at their home in the mountains of 
western North Carolina.

THE LAND & STEWARDSHIP

http://www.wingsgroupllc.com
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The current owner, a forestry school graduate of Auburn University who, in a serendipitous turn 
of events, ended up in banking after serving our country as an Air Force pilot during Vietnam. 
In the 1980s, he combined his passion for forestry with his banking background and created 
the country’s first timberland investment management organization (TIMO). 

Having overseen a substantial amount of commercial timberland assets during his career, his 
passion for longleaf and the habitat it provides for protected species, such as the red-cockaded 
woodpecker and the gopher tortoise, is what gets him excited. He has worked to buy adjacent 
and nearby farmland to restore it to longleaf and has gone as far as to NOT plant longleaf in 
straight rows, so as to create a more natural looking stand. His story with Longleaf has been 
documented in the book, Longleaf–Far as the Eye Can See.

With a good portion of Longleaf formerly part of the iconic Ichauway, there are areas of old 
growth longleaf forest with an open understory, primarily occupied by wiregrass and other warm 
season native grasses and legumes. Photos of these stands are featured in the book, as well.

http://www.wingsgroupllc.com
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ACREAGE
Longleaf is 1,282± acres and consists of nearly all productive uplands with excellent 
longleaf soils that has been assembled over 21 different real estate transactions.

http://www.wingsgroupllc.com
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IMPROVEMENTS
Upon arrival at the main entrance gate, you immediately notice the forethought that went 
into the planning for everything created—and every moment experienced—at Longleaf. The 
entrance showcases dozens of magnificent live oaks with long arms reaching over areas of 
saw palmettos. An architecturally beautiful folly, reminiscent of gatehouses in the Lowcountry, 
stands unattended to greet you as you meander back on the mile-long pea gravel driveway to 
the main house and property compound. 

Improvements have no deferred maintenance.

http://www.wingsgroupllc.com
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THE MAIN HOUSE

The 6,000± square foot classical-style main house was designed by award-winning Atlanta-
based architect Norman Askins with the rambling layout for which he is famous, replicating 
how a historic house would have wings added over the years as families and wealth grew. The 
house was built in 2005 and features a grand living/dining area, two bedroom suites, a mud/gun 
room off the porte cochere, a grand yet warm eat-in kitchen, library with beautiful woodwork, 
office/art room, powder room, laundry room, and four fireplaces. The entire rear of the house, 
designed to be a screened porch, was instead finished with windows and features a number of 
bright and cozy sitting areas.

http://www.wingsgroupllc.com
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Views from the wide front porch range left-to-right from glimpses of the piney woods, to an 
expanse of fenced pasture leading up to the stable, to the two-acre pond. The backyard features 
a beautiful formal parterre-style garden and back lawn with dovecote. A wrought iron gate 
beckons you into a walled courtyard with a water feature and outdoor fireplace. A detached 
two-car garage blends right in with the bricked walls and gardens.

http://www.wingsgroupllc.com
mailto:elliott%40wingsgroupllc.com?subject=


—  20 –

M:  423.364.2092   |    WWW.WINGSGROUPLLC.COM   |    ELL IOTT@WINGSGROUPLLC.COM

The intentionality of the interior finishes, especially the lighting fixtures, colors, and décor, are 
extremely well-done and on-theme for a quail hunting property in Southwest Georgia, all hand-
picked by the lady of the house/current owner who had a distinguished career in commercial 
interior design. There are heart pine floors throughout most of the house and exquisite millwork, 
much of which came from Longleaf’s “longleaf” — trees harvested from the property. 

http://www.wingsgroupllc.com
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"THE BARN" GUEST HOUSE

While the current owners were making 
plans for the main house, they fully 
converted an existing wood-frame barn 
into a 2,500± square foot guest house 
with three bedrooms and three bathrooms, 
kitchen with 48” Thermador range and 
Subzero refrigerator, living room with 
fireplace, dining area, and screened 
porch. The bedrooms are” all off of a 
center hallway and each is themed; there 
is an equestrian bedroom, one featuring 
the wildlife of the property, and one 
paying homage to the working dogs of 
Longleaf.

Adjacent to The Barn is the “Barn Kennel”, an eight-run kennel for guests’ dogs.

http://www.wingsgroupllc.com
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THE STABLE

A beautiful 5,100± square foot, six-stall, center aisle horse barn with tack room, feed room, wash 
stall, built-in fly spray system, and hay storage in the attic space. A cupola with weathervane 
adorns the roof. There are approximately five acres of four-board fence, cross-fence, and two 
shelters.

http://www.wingsgroupllc.com
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HUNTING KENNEL

State-of-the-art 20-run 7,200± square foot kennel with climate-controlled wet room and dry 
room.

http://www.wingsgroupllc.com
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"THE SHED"

6,000± square foot equipment barn with the manager’s office, bookkeeping office, bird-
cleaning/break room, and restroom. 

POLE BARN

7,200± square foot equipment barn built in 2019.

http://www.wingsgroupllc.com
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CARRIAGE BARN

2,400± square foot pull-through, fully enclosed barn with a climate-controlled woodworking 
shop/tool room, and storage room. 

MANAGER’S HOUSE

Three-bedroom, three-bathroom 
ranch-style house located within 
the main compound.

ASSISTANT MANAGER’S 
HOUSE

Three-bedroom, two-bathroom 
house located on the southernmost 
portion of the property.

MISC:

The property has a total of 
six wells with well houses, 
a wood storage shed, and a 
“pond house”/pavilion.

The Main House, the 
Manager’s House, and The 
Barn (guest house) are all 
equipped with automatic 
standby generators.

Manager’s House

http://www.wingsgroupllc.com
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CLIMATE
Southwest Georgia has a humid subtropical climate and offers long warm summers and the 
most pleasant and mild of winters. Between November and March, the daily high temperatures 
in Albany average 65 degrees and low temperatures on average are 39 degrees. Rainfall usually 
peaks in March and during the summer months, with an average annual rainfall of 51 inches.  

TAXES
The 2022 property taxes for Longleaf are $20,150.

http://www.wingsgroupllc.com
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THE FACTS:
•	 1,282± acres in Baker County, Georgia, southwest of Albany, known as the “quail hunting 

capital of the world”

•	 Impossible not to notice the placemaking and attention to detail by the current owner of 
23+ years 

•	 Bordered on three sides by the renowned 30,000± acre Ichauway (now the Jones Ecological 
Research Center), of which nearly half of the property was once a part of 

•	 Other nearby quail properties include Nilo, Pineland, Pinebloom, and Nonami

•	 Three quail courses, currently managed for wild quail

•	 6,000± square foot classical-style main house built in 2005, designed by award-winning 
architect Norman Askins, and features a grand living/dining area, two bedroom suites, heart 
pine floors throughout, exquisite millwork, mud/gun room, courtyard with outdoor fireplace, 
porte cochere, and two-car garage 

•	 Beautiful formal parterre-style garden and back lawn with dovecote

•	 "The Barn" guest house is a fully converted 2,500± square foot barn with three bedrooms 
and three bathrooms, fireplace, kitchen, living room, screened porch, and 8-run guest dog 
kennel

•	 "The Stable"– Beautiful 5,100± square foot six-stall horse barn with tack room, feed room, 
wash stall, and hay storage in attic space 

•	 5± acres of four-board fenced and cross-fenced pasture

http://www.wingsgroupllc.com
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•	 Auxiliary improvements are very well-planned with no deferred maintenance 

•	 State-of-the-art 20-run 7,200± square foot kennel with climate-controlled wet room and 
dry room

•	 "The Shed"– 6,000± square foot equipment shed with two offices, tool room, bird cleaning 
room, and restroom

•	 "Pole Barn"– 7,200± square foot equipment barn built in 2019

•	 "Carriage Barn" – 2,400± square foot pull-through enclosed barn with climate-controlled 
tool shop and storage room 

•	 Manager's house is three bedrooms and three bathrooms

•	 Assistant Manager's house is three bedrooms and two bathrooms 

•	 Year-round recreational opportunities 

•	 2± acre stocked bass pond with "Pond House" pavilion 

•	 Five station sporting clays course and rustic wobble trap house

•	 37± acres under center pivot irrigation 

•	 Managed for trophy deer and a great dove field

•	 Six water wells supporting houses, operational structures. And pond

•	 Standby generators installed at the main house, the guest house, and manager’s house 

•	 Outstanding, experienced property manager has been employed for 17 years and desires to 
continue caring for the property

•	 Offered turnkey with most furnishings and equipment remaining

http://www.wingsgroupllc.com
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The benefits of purchasing land from an engaged, committed, detail-
oriented, and capable Seller are tremendous. Longleaf is NOT a project 
as new land ownership tends to be, but instead a property that will be 
enjoyed as hoped for on day one. Longleaf is the most impressive and 
well-put-together midsize quail property in South Georgia.

BROKER'S 
COMMENTS

http://www.wingsgroupllc.com
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NOTICE:  Offering is subject to errors, omissions, prior sale, change or withdrawal without notice, 
and approval of purchase by owner. Information regarding land classifications, acreages, building 
measurements, carrying capacities, potential profits, etc., are intended only as general guidelines and 
have been provided by sources deemed reliable, but whose accuracy we cannot guarantee. Prospective 
buyers should verify all information to their satisfaction. Prospective buyers should also be aware that 
the photographs in this brochure may have been digitally enhanced.
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Click on map above for link to Land id map of property.

PRICE

$9,750,000

https://www.wingsgroupllc.com/
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GEORGIA DISCLOSURE

Agency Provisions

GEORGIA LAW ALLOWS THE CREATION OF SEVERAL DIFFERENT TYPES OF AGENCY 
RELATIONSHIPS BETWEEN BROKERS, SELLERS & BUYERS. THESE RELATIONSHIPS CREATE 
DIFFERENT BROKER OBLIGATIONS DEPENDING ON THE AGENCY RELATIONSHIP. UPON 
LISTING OF A PROPERTY, A SELLER AGENCY RELATIONSHIP IS CREATED. A SITUATION MAY 
ARISE, HOWEVER, WHEREBY THE WINGS GROUP PRODUCES A POTENTIAL BUYER FOR THE 
PROPERTY.  IN THIS INSTANCE, THE WINGS GROUP MAY ACT IN A “DESIGNATED AGENT” 
RELATIONSHIP. A “DESIGNATED AGENT” MEANS ONE OR MORE LICENSEES AFFILIATED 
WITH A BROKER WHO ARE ASSIGNED BY THE BROKER TO REPRESENT SOLELY ONE CLIENT 
TO THE EXCLUSION OF ALL OTHER CLIENTS IN THE SAME TRANSACTION AND TO THE 
EXCLUSION OF ALL OTHER LICENSEES AFFILIATED WITH THE BROKER. THE LISTING 
BROKER’S OBLIGATIONS UNDER A “DESIGNATED AGENT” RELATIONSHIP ARE IDENTICAL 
TO THAT OF A “SELLER AGENT” AND ARE OUTLINED BELOW.

SELLER AGENT & DESIGNATED AGENT DISCLOSURE

(a) A broker engaged by a seller shall:
(1) Perform the terms of the brokerage engagement made with the seller;
(2) Promote the interests of the seller by:

(A) Seeking a sale at the price and terms stated in the brokerage engagement or at
 a price and terms acceptable to the seller; provided, however, the broker shall not
 be obligated to seek additional offers to purchase the property while the property is 
subject to a contract of sale, unless the brokerage engagement so provides;
(B) Timely presenting all offers to and from the seller, even when the property is
 subject to a contract of sale;
(C) Disclosing to the seller material facts which the broker has actual knowledge
 concerning the transaction;
(D) Advising the seller to obtain expert advice as to material matters which are
 beyond the expertise of the broker; and
(E) Timely accounting for all money and property received in which the seller has or
 may have an interest;

(3) Exercise reasonable skill and care in performing the duties set forth in this subsection
 and such other duties, if any, as may be agreed to by the parties in the brokerage
 engagement;
(4) Comply with all requirements of this chapter and all applicable statutes and regulations,
 including but not limited to fair housing and civil rights statutes; and
(5) Keep confidential all information received by the broker during the course of the
engagement which is made confidential by an express request or instruction from the seller 
unless the seller permits such disclosure by subsequent word or conduct, or such disclosure
is required by law; provided, however, that disclosures between a broker and any of the
broker’s affiliated licensees assisting the broker in representing the seller shall not be
deemed to breach the duty of confidentiality described above 

 
(b) A broker engaged by a seller shall timely disclose the following to all parties with whom the 
broker is working:

(1) All adverse material facts pertaining to the physical condition of the property and  
	 improvements located on such property including but not limited to material defects in the  
	 property, environmental contamination, and facts required by statute or regulation to be 	

—  34 –

M:  423.364.2092   |    WWW.WINGSGROUPLLC.COM   |    ELL IOTT@WINGSGROUPLLC.COM

http://www.wingsgroupllc.com
mailto:elliott%40wingsgroupllc.com?subject=


	 disclosed which are actually known by the broker which could not be discovered by a 	
	 reasonably diligent inspection of the property by the buyer; and

(2) All material facts pertaining to existing adverse physical conditions in the
immediate neighborhood within one mile of the property which are actually known
to the broker and which could not be discovered by the buyer upon a diligent 
inspection of the neighborhood or through the review of reasonably available 
governmental regulations, documents, records, maps, and statistics. Examples
of reasonably available governmental regulations, documents, records, maps, and
statistics shall include without limitation: land use maps and plans; zoning 
ordinances; recorded plats and surveys; transportation maps and plans; maps of
flood plains; tax maps; school district boundary maps; and maps showing the
boundary lines of governmental jurisdictions. Nothing in this subsection shall be
deemed to create any duty on the part of a broker to discover or seek to discover
either adverse material facts pertaining to the physical condition of the property
or existing adverse conditions in the immediate neighborhood. Brokers shall not
knowingly give prospective buyers false information; provided, however, that a
broker shall not be liable to a buyer for providing false information to the buyer if 
the broker did not have actual knowledge that the information was false and discloses 
to the buyer the source of the information. Nothing in this subsection shall limit 
any obligation of a seller under any applicable law to disclose to prospective buyers
all adverse material facts actually known by the seller pertaining to the physical
condition of the property nor shall it limit the obligation of prospective buyers to
inspect and to familiarize themselves with potentially adverse conditions related
to the physical condition of the property, any improvements located on the property,
and the neighborhood in which the property is located. No cause of action shall
arise on behalf of any person against a broker for revealing information in compliance
with this subsection. No broker shall be liable for failure to disclose any matter
other than those matters enumerated in this subsection. Violations of this subsection
shall not create liability on the part of the broker absent a finding of fraud on the
part of the broker.

 
(c) A broker engaged by a seller in a real estate transaction may provide assistance to 
the buyer by performing ministerial acts of the type described in Code Section 10-6A-14; 
and performing such ministerial acts shall not be construed to violate the broker’s brokerage
engagement with the seller nor shall performing such ministerial acts for the buyer be 
construed to form a brokerage engagement with the buyer.
 
(d) A broker engaged by a seller does not breach any duty or obligation by showing alternative
properties to prospective buyers.

Elliott Davenport of The Wings Group is the exclusive agent of the Seller.
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